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Note from the Office of Portfolio Assessment

For a number of years Thomas Edison State University awarded credit for holders of the current, active
NJ Real Estate Sales license, noted below:

TESU Course Equivalent Course # Effective Dates

Real Estate Broker 3 REE-105 5/1/2000 - 5/31/2015
Real Estate Salesperson License REE-101 5/1/2000 - 5/31/2015
Real Estate Referral Agent 3 REE-101 5/1/2000 - 5/31/2015

During that 15-year period students submitted notarized copies of their NJ, PA or NY credential to earn
credit for the above listed courses. Information about these and other “Academic Program Reviews”
can be found on the website at:

http://www.tesu.edu/academics/cal/apr.cfm

For those with other training or credentials, there remains the option for earning credit through
portfolio assessment for any other Real Estate course-related subjects.

This portfolio is directed toward earning credit for REE-103 Real Estate Principles and Practices I.


http://www.tesu.edu/academics/cal/apr.cfm

Real Estate Principles/Practices | (REE-103) 3.00 s.h.

Course Description

The student will be able to demonstrate knowledge of the complex nature of land ownership, methods of
holding title and types of estates as well as a detailed understanding of the option, binder, contract, deed,
mortgage and a variety of other instruments. The student should also be able to demonstrate knowledge
of real property taxes and assessments, title search, title insurance and closing statements.

Learning Outcomes

Through the Portfolio Assessment process, students will demonstrate that they can appropriately address
the following outcomes:

e Compute land perimeters and area (acreage).

e Define and explain the differences among the types of real estate titles held including,
but not limited to, single ownership, ownership in severalty, ownership in common, and

joint ownership.

o Identify the steps in determining the value of real property, such as researching

comparable and zoning designation.
e Describe the process undertaken by public bodies when establishing taxation.
e Describe real estate contracts, including option contracts, as well as binders.
e Calculate real estate taxes.

e Describe the essential steps involved in the legal transfer of real property--that is,

closing--addressing closing costs and related ethical considerations:

o List the specific practices that must be followed in title searches and closing

exercises.

o Calculate the amounts of the real estate agent's commission, closing costs, and

selling and buying costs to both buyer and seller.

o List the essential parts of the code of ethical practice mandated in all real estate

transactions.

o Describe the procedure for recording the deed.
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Introduction

Knowledge is a very powerful thing. It makes a student, manager or CEO confident in their ability to
perform at a specific level. Experience putting knowledge into practice is even more powerful, however.
One look through the job posting section of a newspaper or the online job search engine and it’s easy to
notice that the higher level jobs require experience, and often a good deal of it. This is not a slight
toward education but rather affirmation that there is nothing revered quite like years of experience!

The purpose of this portfolio is to show my college level understanding of the real estate industry
through my experience. Although | spent a large portion of time in a non-credit real estate class it
wasn‘t until | had to write my first contract or listing agreement that | truly understood what it took to
perform my job functions. All that classroom training made for a wonderful foundation but until | had to
apply it, | wasn’t actually sure | understood it all that well. Now | understand that there is something to
be said about the anxiety that accompanies your carrying out responsibilities properly — that’s what
makes us remember it! I've felt that anxiety with each new undertaking within the real estate industry
and it’s served me well. In a way, | hope this narrative is my own confirmation.



The process of determining land perimeters and area

Land perimeter is the distance around the outside of a parcel of land. Think of the amount of fence
needed to enclose a parcel. If the dimensions of said tract are 50 feet long and 40 feet wise, the total
perimeter is 50+40+50+40, or 180 feet. The area or acreage would be something altogether different.
Using the same dimensions, the acreage is 50x40 or 2000 square feet. To convert this to acres simply
divide that 2000 by 43,560 (the number of square feet in one acre. You come up with.0459 acres!

50

40

Usable Outdoor Space

To determine usable outdoor space, perimeter will not be much help. You might calculate the
perimeter of the land to be 400 feet and the structure 200 feet. This doesn’t mean there is 200 feet of
space for entertaining, spending time with your family or playing with the dog! For this exercise the
area of both the land and the structure are paramount. Many times this is overlooked by buyers and
those wanting to expand the size of their current home.

Why vesting is important; a look at the many ways to hold title

Vesting is a fancy word for the right to present or future interest in something that has value. Essentially
it means holding title to something. Unfortunately vesting isn’t as simple as its definition. There are
numerous ways to hold title to property. Each state, province, territory and country offers different
options. For my portfolio’s purpose | will use the State of NJ because this is where | am licensed to trade
real estate.

The most common options are as follows:

e Sole Ownership — this may be the simplest of all forms; the rights to this property are owned by
an individual and no other person has claim to the same. Many times the terms “single man” or
“single woman” designate sole ownership.

e Joint tenancy — property owned by two of more people with equal shares. When a tenant dies
the remaining parties are conveyed the share of the deceased person.

e Tenancy by the Entirety — this is a form of Joint Tenancy geared toward married couples. Each
spouse needs the consent of the other in order to sell the property.

e Tenancy in Common — this is also property owned by two or more people but the shares are not
required to be equal, and in the event that one party passes, the ownership is past to the
deceased person’s heirs, not to the remaining parties of the tenancy.



The Tax Rate, how it is derives, and what effect it has on taxes

The tax rate for property is determined by taking the tax levy or the amount of the total tax dollars to be
paid by land owners and dividing that amount by the total assessed value of all properties in the
municipality, town or city. This procedure is used to determine the tax rate commercial/industrial and
personal property owners. Once the tax rate is calculated, it is multiplied by the assessed value of the
property and these are the taxes for which the land owner is responsible.

Large discrepancies can lie with the assessed value, however. When an owner wants to challenge their
tax obligation they base this challenge on the value. Just because those levying a tax claim a property
holds a specific value doesn’t make this a fact. Often an appraisal done by a non-interested third party
will bring true value to light.

The Type of contract depends on the circumstances

o No one contract format will ever be extensive enough to cover all real estate transactions. If
such a format did exist, the attorney review process would undoubtedly become too
cumbersome to remove all unnecessary language. To cover all situations, contracts com in
different forms. Here are a few:

e Contract of Sale — an accord to purchase and/or sell a parcel of land. These contracts carry
condition that both buyer and seller must meet in order to be legally binding. One such
condition is a mortgage contingency. This protects the buyer from having to perform the
contract if unable to obtain financing.

e Option contract — an agreement that creates the right to purchaser a parcel of land at a set price
during a pre-arranged period. These types of contracts are not limited to real estate; they are
quite common in securities exchanges as well.

e lLand contract — an accord to purchase a parcel of land on an installment basis. In this
arrangement the seller provides the buyer with financing and retains the title while allowing the
buyer to take possession. When the loan is satisfied the land is conveyed to the buyer.

e Lease —an agreement to transfer the right of possession and use of real property to a tenant. At
no point is the land conveyed to the tenant.

Calculating Taxes — why it is critical to know the assessed value and the tax rate

Real estate taxes are the lifeblood of a municipality. They are generally its largest source of revenue.
While most residents are happy to support their community, much angst comes from how their tax
burdens are calculated. Without the proper knowledge, complaining is like throwing rocks at a boulder
— futile and a waste of time!

What’s involved in Closing?

In the simplest terms, the real estate closing is just the point when all parties are involved in executing
the transaction. This doesn’t mean they are all in the same room or even in the same building at the
same time, but the agreement is consummated. If only it were really that simple. The transaction is



handled different from state to state and sometimes more regionally than that! In northern NJ most
often the real estate attorney facilitates the process while in southern NJ often a title company will
handle this. Understanding this will save the agent considerable time.

Calculating Costs; What's Legitimate and what’s Excessive?

Closing costs are a huge concern for every borrower faces with the challenge of contracting the right
bank, mortgage company or broker. Recent legislation hasn’t hit the intended goal of transparency as
most attorneys continue to struggle with the new 3-page “Good Faith” estimate. So how could the
average homeowner with limited real estate transaction experience have confidence in his/her ability to
comprehend the document? There are fees for recording the title transfer, title insurance, appraisals
and closing services along with other fees and services that are transaction specific. Of late there has
been a trend in taking very low or no closing cost options as they seem to be a break on costs/expenses.
Often these are recovered through higher interest rates and passed on to the buyer.

One thing consumers must keep in mind is that banks make money by lending money. They don’t
manufacture anything where seeking out cheaper inputs could impact the final product. All banks get
their money from the same place, the Federal Reserve. This makes it very difficult to cut prices for
consumers, and banks are not in the business of doing favors without getting something in return.

The arduous process of transferring title

Conveying title is more than drawing a new deed and transferring ownership to another party. Surveys
should be reviewed, prior liens released to ensure a clean title is passed and the new lien must be
recorded if the buyer is using financing. If any steps are done improperly the attorney could be held
liable for the error.

The property transfer is also a concern because there are number of forms that include:

e Quit claim deed

e General Warranty deed

e Limited Warranty deed

e General Limited warranty deed

An attorney’s contempt for an agent’s earnings

An attorney’s liability is the main reason for their contempt for a real estate agent’s earnings. A real
estate agent will make one quarter of the overall sales commission. If this commission is six percent of a
S400,000 purchase the sales agent will earn 1.5% of that, or S6000. In most instances the maximum
closing fee charged by an attorney is $1500. In that case the attorney earns 25% of what is earned by
the real estate agent but assumes 100% of the liability.



What am | responsible to pay as the buyer or seller?

Buyers and sellers are each responsible for certain standard costs, with some variation, as not all
contracts are identical. Because of the possibility of variation each party should enlist the help of an
attorney anytime ownership is transferred, since this is a legal contract. In most cases there are
reimbursements for taxes already paid by the seller, oil left to run the heating system after the seller has
vacated the property or transfer taxes. A buyer should consider the costs to have an inspection and
survey as wise investments. These often expose any deficiencies with the structure or instances where
something overextends the property lines.

The list of remaining expenses is reasonable and the attorneys should take the proper amount of time to
explain to their clients what these charges represent.

Ethics

While working for a mortgage company | heard the definition of “ethics” that | now use when asked to
explain it — “it’s what we do when no one is looking.” Ethics refers to the rules of appropriate or
inappropriate conduct that keep our society (and our industry) from chaos. When applied to a
professional setting, behaving ethically is doing what is right and just. Unfortunately this continues to
be a world-wide debate and struggle. Why else would an industry have need for a Code of Ethics?

How to know that the deed has been recorded properly?

Recording of a deed has one ultimate, albeit unsettling failsafe — the county clerk’s sending the deficient
document back to the source and asking for a correction! It the document is delivered in-person, the
only way to certify the proper documentation was supplied to the clerk is by way of receipt with a book
and page number detailing where the deed will be recorded. As a result, deed searches are quite a
labor-intensive process.

Conclusion

Acquiring knowledge and putting it into practice are two wildly different things, as said earlier. Beyond
the classes, seminars and lectures | sat through, years in the mortgage and real estate industries were
critical to prepare me to assemble such a portfolio. There were more missteps earlier in my career but
they happen fewer and far between now, with more experience. There is less uncertainty now than
there was years ago.

No longer is there a broker accompanying me when listing appointments because | have now traded
homes in five different counties and have a reputation of a man with integrity, always doing what is best
for the client.

Being the son of a German immigrant, working is something I've done since | was twelve years old. I've
held jobs as a roofer, landscaper, painter and general construction worker. | later added 15 credits of
law at Montclair State University, spent thirteen years in the home finance industry, am three credits
shy of an accounting degree and have traded real estate for the past four years. | think every title | have



held since | was able to work has prepared me for a career in real estate and given me a unique
perspective on the industry. Learning is a precursor to executing but not a substitute.

Let me tell you a little more about my learning experiences. In 1999 | went to for a group in Parsippany,
NJ as a title and loan officer. Through this position | began to understand the terminology of real estate
and the basic concepts of buying and selling property. After some time in that position | was offered an
opportunity to work for another group in Whippany as a senior loan officer.

Making this move gave me many more learning opportunities. | was able to learn by attending local
training as well as by asking questions of the more experienced staff in the group. Through the state
organization as well as through local agencies | attended a number of one-day seminars on topics such
as “Closing the Deal,” “Facilitating Family Re-location” and “Techniques for Increasing Sales in a
Decreasing Market.”

| remained in that position for five years, then made a move to a Real Estate group in Hoboken as sales
representative, often referred to as an “independent contractor.” I've been with this group for the last
7 years and continue to learn as a professional.

Some years ago | contracted a listing for a residence in an affluent northern New Jersey community
where real estate had historically moved very quickly for a high profit. This was also around the same
time as the “bursting of the housing bubble.” Although | was able to list the property and found a buyer,
in order to sell it | had to accept a lower real estate commission to close the deal. There are instances
when we must do something like this to bring a sale to a successful close.

On another occasion | went to visit a property an evening prior to an “open house” and found that the
current owners had done some significant damage to a wall in the entry of the house. It didn’t take but
ten minutes before | had a can of paint, a brush, a roller and a drop cloth. In just a few minutes | re-
painted the wall and as the paint dried | felt the anxiety leave my body. The “open house” went very
well the next day!

Not long ago a couple was referred to me by a local home improvement contractor. This segment of the
community has proven to be an excellent way to find potential clients! The couple looked at just four
homes before deciding to make an offer. As the 3-day “attorney review” period ended, the offer was
accepted and | started the paperwork. It was at that time | found that the couple’s financing was
withdrawn. They were distraught. | called them to consider the options. They could buy a home at a
lower price. They could put down a larger deposit. It was at this time they informed me that a larger
deposit was not an option since they had little more saved — the husband was in the military and had
not been able to save much more than a minimum. Realizing he was in the military, | discussed the
possibility of a “VA Mortgage” and we were able to successfully move forward with the process!

With the changes in the economy and the demographics of my county, real estate sales continues to be
a challenging and exciting field for me.
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NJSFTPOPTU

New Jersey Society for the Prevention of Poverty to Us

To Whom It May Concern:

We write this letter in behalf of who is a real estate agent in my

community. Some time ago we contacted him in preparation for the sale of a home, and the

purchase of another.

In the months that we worked together, we found him to be completely knowledgeable,

cooperative, approachable and pleasant — a total professional!

The sale of my home went off without issue. The purchase of the new home had some issues but
his knowledge of the process was a calming and steadying force for our family. I would not
hesitate to recommend him as a real estate agent for anyone in need. We have recommended him
to others since that time, and everyone was extremely pleased with his work.

Should you have questions please don’t hesitate to reach us directly at (908) 794-XXXX.

Very truly yours,

John and Debbie-Holmes Byers



Middle States Builders, Inc.

A full-service, residential and commercial construction group serving the community since 1947

April 23, 2008

To Whom It May Concern:

This letter is written in supportof John ____________ , a real estate professional
in our area for the last many years.

Along with his work as an agent, he has consulted with our construction group
on a number of projects providing information about the feasibility of our

plans. We have come to rely on his expertise in the real estate field.

We support his desire to earn college credit for his extensive knowledge of the
field of real estate sales. Thank you.

Very truly yours,

Doug Carpenter
Manager, Construction Services
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REAL ESTATE AGENTS AND SELLERS ASSOCIATION

This is to certify that has attended the
one-day instructional workshop for

“Closing the Deal’

Held on
Location

CEUs

Dot Houseman

Education Director

July 9, 2009

Hoboken, NJ

Barry Oberhamuner

President



Certificate of Completion

“Facilitating Family Relocation for Real Estate
Professionals”

This is to certify that has attended the one-day

training session for professional development and in fulfillment
of continuing education units.

Swsan Redbrick JBarbara N. Gwner

Education Director President




Certificate of Completion

“Techniques for Increasing Sales in a Decreasing Market”

This is to certify that has participated in the

one-day training session for professional development and in
fulfillment of continuing education requirements.

Swsan Redbrick JBarbara N. Gwner

Education Director President
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Resume of John

Objective:  a position helping other real estate professional advance their education
Qualifications:

+ Development and maintenance of dedicated referral sources

» Proven ability to manage deadlines

» Employment of negotiation and conflict resolution skills pertaining to real estate
s Extensive client/customer relations skilis focused on service and satisfaction

¢ 13 years of banking experience

« 4 years of successful real estate sales and sales management

Awards: Loan Officer of the Year, President’s Club, Loan officer of the Month designee, 2006

Professional Experience

Financing Group LLC, Warren, NJ

independent Contractor 2008 to present

+ Obtain new business through extensive networking and product experience
+ Handle all aspects of the financial process from application through funding
+ Manage office accounting and bookkeeping

Real Estate Group, Hoboken NJ

Independent Contractor 2008 to present

o Cultivate business through extensive referral network

» Negofiiate contracts of sale for clients

» Manage buying/selling process

o Member of the National Association of Realtors®, Garden State MLS and NJMLS

Real Estate Finance Group, Whippany, NJ

Senior Loan Officer 2003 — 2008

+ |dentify, develop and generate consistent levels of revenue
« Proficient and established success in mulfiple and diverse lead channels

Mortgage Company, Parsippany, NJ

Titles/Loan Officer 1999 — 2003

s Consistently hit revenue goals while adapting to new channels of business
+ Manage title project deadiines

¢ Provide exceptional support to all levels of the organization
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Email from Oct 13 2016 - Matrix Portal Page 1 of 1
Sales Associate - Gloria Nilson & Campany Real Estate-Princeton Jet
Ahwavs galloping towards a successful transaction!
Map
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LS # 3595119 Seds: 3
Tax il & 31-00037- Saths: 210
Caunty: Hercer Snprox int 8q Fi; 1,400/ Assessor
MLS Area: East Windsor Twp (21101) Price / Sq A 3231.96
Fubcliv 7 MNeigh: None Available Style: Ranch
schoeol District: Zast Windsor Rey Casign: 1 Story
- High Hightstown H.S. ie: Single/Detached
- ~iddle: ‘telvin H. Kreps M.S. Cwnership: Fee Simple
- Clemeniary: e 48
Sudding: Hew Construct: No
Tloar Mumoer: Zundition:
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fand Used Zoning:
Mock /Lot
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100X200
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40037 / 60003

Association / Community

Sundo 7 HOA:
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Rooms
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Print
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szassment:

Land Sssessment
Mprovameant Asmi:
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Offer to Purchase Real Estate Details

Check to show hints for completing this form L]
Select Region: | Select the State |

Seller

Number of Sellers: }:C_)_ne v

Seller Details

Name:

Seller Type:  iIndividual V]
Seller Address:|

Phone:

(e.g. Street. City, State. ZIP Code)

]

Fax: §

Buyer
Number of Buyers: 5_65; MJQ

Buyer Details

Name:

Buyer Type:  |Individual Vi
Buver Address:i (e.u. Street. City, State. ZIP Code)
Phone: :

Fax:

Property Information

[Legal description:

i
j

(e.g. Lot S. Block 1. Northern Heights Addition. Sequoyah County, Oklahomé)
Further description: | No further description Vi

Purchase Price

Total Price: § (e.g. 240000.00)
Deposit: $i (e.g. 10000.00)
Deposit will be paid by: Cash i

Deposit is due by:

Name of escrow agent?

(Closing and Possession

Selier to provide possession of Property to Buyer: Upon ciesing and funding

A

Closing Date:

onditions



Is this Offer subject to any contingencies? [ 1Yes [ INo

Contingencies are conditions that must be satisfied before the Offer is binding and the sale can be closed.
If these conditions are not met by the time of closing, the sale may be cancelled by either party. Any
conditions included in this Offer will be in effect until the transaction closes, unless they are specifically
excluded from or contradicted by a subsequent real estate purchase agreement. The purpose of including
these other conditions in this offer is to make it clear what conditions both parties will need or what in the
deal.

Acceptance

When must the Buyer receive the accepted offer by:

Additional Clauses

Number of additional clauses: None

(E.g. The parties must submit a counter offer by May 1, 2008)
Signing Details

Offer will be signed by:

By signing below, the seller agrees to the conditions of this offer;

Signature of Seller: Date:

By signing below, the buyer agrees to the conditions of this offer;

Signature of Buyer: Date




NOTICE
TO BUYER AND SELLER
READ THIS NOTICE BEFORE SIGNING THE CONTRACT

The Law requires real estate brokers to give you the following information before you sign this contract. It
requires us to tell you that you muwst read all of it before you sign. The purpose is to help you in this purchase or
sale.

1} As areal estate broker, [ represent: D the seller, not the buyer; D the buyer, not the seller;

|| both the seller and the buyer; [ | neither the seller nor the buyer.
The title company does not represent either the seller or the buyer.

2) You will not get any legal advice unless you have your own lawyer. Neither I nor anyone fiom the title com-
pany can give legal advice to either the buyer or the seller. If you do not hire a lawyer, no one will represent you
in legal matters now or at the closing. Neither I nor the title company will represent you in those matters.

3) The contract is the most important part of the transaction. It determines your rights, risks, and obligations,
Signing the contract is a big step. A lawyer would review the coniract, help you to understand it, and to negoti-
ate its terms.

4) The contract becomes final and binding unless your lawyer cancels it within the following three business
days. If you do not have a lawyer, you cannot change or cancel the contract unless the other party agrees. Nei-
ther can the real estate broker nor the title insurance company change the contract.

5) Another important service of a lawyer is to order a survey, title report, or other important reports. The
lawyer will review them and help to resolve any questions that may arise about the ownership and condition of
the property. These reports and survey can cost you a lot of money. A lawyer will also prepare the documents
needed to close title and represent you at the closing.

6) A buyer without a lawyer runs special risks. Only a lawyer can advise a buyer about what to do if problems
arise concerning the purchase of this property. The problems may be about the seller's title, the size and shape
of the property, or other matters that may affect the value of the property. If either the broker or the title com-
pany knows about the problems, they should tell you. But they may not recognize the problem, see it from your
point of view, or know what to do. Ordinarily, the broker and the title company have an interest in seeing that
the sale is completed, because only then do they usually receive their commissions. So, their interests may differ
from yours.

7) Whether you retain a lawyer is up to you. It is your decision. The purpose of this notice is to make sure that
you have the information needed to make your decision.

SELLER DATE BUYER DATE
John Smith John Jones

SELLER DATE BUYER DATE
SELLER DATE BUYER DATE
SELLER DATE BUYER _ DATE
Listing Broker Selling Broker

Prepared by:

Todd




o~ STATEWIDE NEW JERSEY REALTORS® STANDARD FORM
/%A OF REAL ESTATE SALES CONTRACT
B
e 2016 New Jersey REALTORS®, lae.
Lo THIS FORM MAY BE USED ONLY IN THE SALE OF A ONE TO FOUR-FAMILY RESIDENTIAL PROFERTY
NEW JERSEY OR VACANT ONE-FAMILY LOTS. THIS FORM IS SUITABLE FOR USE ONLY WHERE THE SELLER HAS
» PREVIOUSLY EXECUTED A WRITTEN LISTING AGREEMENT.
REALTORS
THIS IS A LEGALLY BINDING CONTRACT THAT WILL BECOME FINAL WITHIN THREE BUSINESS DAYS.
DURING THIS PERIOD YOU MAY CHOOSE TO CONSULT AN ATTORNEY WHOQ CAN REVIEW AND CANCEL THE
CONTRACT. SEE SECTION ON ATTORNEY REVIEW FOR DETAILS.
TABLE OF CONTENTS
1 I PARTIES AND PROPERTY 15,  CESSPOOL REQUIREMENTS 29. DECLARATION OF BROKER(S)
DESCRIPTION 16.  INSPECTION CONTINGENCY CLAUSE BUSINESS RELATIONSHIP(S)
2 | 2. PURCHASEPRICE 17. MEGAN'S LAW STATEMENT 30. BROKERS' INFORMATION AND
3 | 3 MANNER OF PAYMENT 18,  MEGAN'S LAW REGISTRY COMMISSION
4. SUFFICIENT ASSETS 19, NOTIFICATION REGARDING OFF- 3l. EQUITABLE LIEN
4 | 5. ACCURATE DISCLOSURE OF SELLING SITE CONDITIONS 32, DISCLOSURE THAT BUYER OR
PRICE 20,  AIR SAFETY AND ZONING SELLER TS 4 REAL ESTATE LICENSEE
5 6. ITEMS INCLUDED IN SALE NOTICE 33.  BROXERS TO RECEIVE CLOSING
6 | 7.  ITEMSEXCLUDED FROM SALE 21,  BULK SALES DISCLOSURE AND OTHER DOCUMENTS
7 2. DATES AND TIMES FOR 22, NOTICE TG BUYER CONCERNING 34. PROFESSIONAL REFERRALS
PERFORMANCE INSURANCE 35, ATTORNEY-REVIEW CLAISE
8 3 CTRTIFICATE OF OCCUPANCY AND 23, MAINTENANCE AND CONDITION OF 34, NOTICES
ZONING COMPLIANCE PROPERTY 37, WNO ASSIGNMENT
4] 19.  MUNICIPAL ASSESSMENTS 24,  RISK OFLOSS 38.  ELECTRONIC SIGNATURES AND
10 11.  QUALITY AND INSURABILITY OF 25, TNITIAL AND FINAL WALK- DOCUMENTS
TITLE THROUGHS 39.  CORPORATE RESOLUTIONS
11 i2.  POSSESSION, OCCUPANCY AND 26.  ADJUSTMENTS AT CLOSING 4). ENTIRE AGREEMENT; PARTIES LIABLE
TENANCIES 27.  FAILURE OF BUYER OR SELLER TO 41, APPLICABLE LAWS
12 | 13. LEAD.BASEDPATNT AND/OR LEAD- CLOSE. 42. ADDENDA
13 HASED PAINT HAZARD 28, CONSUMER INFORMATION 43 ADDITIONAL CONTRACTUAL
14, POINT OF ENTRY TREATMENT SYSTEMS STATEMENT ACKNOWLEDGEMENT PROVISIONS
14
15
16 | 1. PARTIES AND PROPERTY DESCRIPTION:
17
18 | John Jones (“Buyer™), » (“Buyer™),
19
20 (“Buyer”), , (“Buyer™),
21
22 | whose address isfare 123 Main Street, Anytown , NJ 99999
23
24
25 | AGREES TO PURCHASE FROM
26
27 | John Smith (“Sefler™), , (“Seller™),
28
29 (*Seller™), » (“Seller™),
30
31 | whose address isfare 456 Main Steet, Somewhere, NJ 98989
32
33
34 | THROUGH THE BROKER(S) NAMED IN THIS CONTRACT AT THE PRICE AND TERMS STATED BELOW, THE
35 | FOLLOWING PROPERTY:
36 | Property Address: 123 Main Steet, , NJ 99999
37
38 | shown on the municipal tax map of Anytown County Mercer
39
40 | asBlock Z Lot 10 (the “Property™).
41 THE WORDS “BUYER” AND “SELLER” INCLUDE ALL BUYERS AND SELLERS LISTED ABOVE.
42
43 | 2. PURCHASE PRICE:
..................................................................... $ 500,000.00
......................................................................... $ 1,000.00
........................................................ $ 49,000.060
............................................................ veveaeass  $400,800.00
Frrreres teaaneanaeans $ 50,000.00
REALT
Buyer's Seller's

Tnitials: Initials: C:
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82
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36
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3. MANNER OF PAYMENT:

(A) INITIAL DEPOSIT to be paid by Buyer to [ | Listing Broker [ | Participating Broker Buyer's Attorney | | Title Company
D Other , on1 or before October 28, 2016 (date) {if left blank, then within five (3)
business days after the fully signed Contract has been delivered to both Buyer and the Seller).

{B) ADDITIONAL DEPOSIT to bc paid by Buyer to the party who will be responsible for holding the escrow who is identified below
on or before November 15, 2016 {date) (if left blanl, then within ten {10) calendar days after the fully signed Contract has been
delivered to both the Buyer and the Seller).

(C) ESCROW: All inifial and additional deposit monies paid by Buyer shall be held in escrow in the NON-INTEREST
BEARING TRUST ACCOUNT of Buyers attorney , (“Escrowee™), until the Closing, at which time all
maounies shall be paid over to Seller. The deposit monies shall not be paid over to Seller prior to the Closing, unless otherwise agreed
in writing by both Buyer and Seller. If Buyer and Seller cannot agree on the disbursement of these escrow monies, the Escrowee may
place the deposit monies in Court requesting the Court to resolve the dispute.

(D) IF PERFORMANCE BY BUYER IS CONTINGENT UPON OBTAINING A MORTGAGE:

If payment of the purchase price requires a morlgage loan other than by Seller or other than assumption of Seller's mortgage,
Buyer shall apply for the loan through any lending institution of Buyers choice in writing on lender's standard form within ten (10)
calendar days after the attorney-review period is completed or, if this Contract is timely disapproved by an attorney as provided in the
Attorney-Review Clause Section of this Confract, then within ten (10) calendar days after the parties agree to the terms of this Contract,
and use best efforts to obtain it. Buyer shall supply all necessary information and fees required by the proposed lender and shall autherize
the lender to communicate with the real estate brokers(s) and involved attorney(s). Buyer shall obtain a written cemmitment from the
lending institution to make a loan on the property under the following terms:

Principal Amount $ 400,000.00 Type of Mortgage:l:l VA |:| FHA Conventional D Other
Term of Mortgage: 30 years, with monthiy payments based on a 30 year payment schedule.

The written mortgage commitment must be delivered to Seller's agent, who is the Listing Broker identified in Section 30, and Seller's
attorney, if applicable, no later than December 1, 2016 (date)(if left blank, then within thirty (30) calendar days after
the attorney-review period is completed, or if this Contract is timely disapproved by an attorney as provided in the Attorney-Review
Clause Section of this Contract, then within thirty (30) calendar days after the parties agree to fhe terms of this Contract). Thereafter,
if Buyer has not obtained the commitment, then either Buyer or Seller may void this Contract by written notice to the other party and
Broker(s) within ten (10) calendar days of the commitment date or any extension of the commitment date, whichever is later. If this
Contract is voided, the deposit monies paid by Buyer shall be returned to Buyer notwithstanding any other provision in this Contract,
provided, however, if Seller alleges in writing to Escrowee within said ten (10) calendar days of the commitment date or any extension of
the commitment date, whichever is later, that the failure to obtain the morigage commitment is the result of Buyer's bad faith, negligence,
intentional conduct or failure to diligently pursue the mortgage application, then Escrowee shail not return the deposit monies to Buyer
without the written authorization of Seller.

(E) BALANCE OF PURCHASE PRICE: The balance of the purchase price shall be paid by Buyer in cash, or by certified, cashier's
check or trust account check.

Payment of the balance of the purchase price by Buyer shall be made at the closing, which will take place on December 15, 2016
(date) at the office of Buyer's closing agent or such other place as Seiler

and Buyet may agree (“the Closing™).

4. SUFFICIENT ASSETS:

Buyer represents that Buyer has or will have as of the Closing, all necessary cash assets, together with the mortgage loan proceeds, to
complete the Closing, Should Buyer not have sufficient cash assets at the Closing, Buyer will be in breach of this Confzact and Seller shall
be entitled to any remedies as provided by law.

5. ACCURATE DISCLOSURE OF SELLING PRICE:

Buyer end Seller certify that this Contract accurately reflects the gross sale price as indicated in Section 2 of this Coniract. Buyer and
Seller understand and agree that this information shall be disclosed to the Tnternal Revenue Service and other governmental agencies as
required by law.

6. ITEMS INCLUDED IN SALE: -

The Property includes all fixtures permanently attached to the building(s), and all shrubbery, plantings and fencing, gas and electric
fixtures, cooking ranges and ovens, hot water heaters, flooring, screens, storm sashes, shades, blinds, awnings, radiator covers, heating
apparatus and sump pumps, if any, except where owned by tenants, are included in this sale. All of the appliances shall be in working

D Buyers Seller'
Initials: Initials:
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order as of the Closing. Scller does not guaranice the condition of the appliances after the Deed and affidavit of title have been delivered
to Buyer at the Closing. The following items are also specifically included (If reference is made to the MLS Sheet andfor any other
document, then the document(s) referenced should be attached.):

All appliances as per MLS

7. ITEMS EXCLUDED FROM SALE: (If reference is made to the MLS Sheet and/or any other dacument, then the document(s)
referenced should be attached.):
Dining room chandelier.

8. DATES AND TIMES FOR PERFORMANCE:

Seller and Buyer agree that all dates and times included in this Coniract are of the essence. This means that Seller and Buyer must satisfy
the terms of this Contract within the time limits that are set in this Contract or will be in default, except as otherwise provided in this
Contract or required by applicable law, inctuding but not limited to if the Closing has to be delayed cither because a lender does not timely
provide documents through no fault of Buyer or Seller or for three (3) business days because of the change of terms as required by the
Consumer Financial Protection Bureau.

9. CERTIFICATE OF OCCUPANCY AND ZONING COMPLIANCE:

Scller makes no representations conceming existing zoning ordinances, except that Seller's use of the Property is not presently in violation
of any zoning ordinances.

Some municipalities may require a Certificate of Occupancy or Housing Code Letter to be issued. If any is required for this Property,
Seller shall obtain it at Seller's expense and provide to Buyer prior to Closing and shall be responsible to make and pay for any repairs
required in order to obtain the Certificate or Letter. However, if this expense exceeds $ 500.00 {if left blank, then 1.5% of the
purchase price) to Seller, then Seller may terminate this Contract and refund to Buyer all deposit monies plus Buyer's reasonable expenses,
if any, in connection with this trangaction unless Buver elects to make repairs in cxcess of said amount at Buyet's expense, in which event
Seller shall not have the right to terminate this Contract. Tn addition, Seller shall comply with all New Jersey laws, and local ordinances,
incleding but not limited to smoke detectors, carbon monoxide detectors, fire extinguishers and indoor sprinklers, the cost of which shall
be paid by Seller and not be considered as a repair cost. ‘

10. MUNICIPAL ASSESSMENTS: (Seller represents that Seller D has has not been notified of any such municipal assessments as
explained in this Section.)

Title shall be free and clear of all assessments for municipal improvements, including but not limited to municipal liens, as well as
assessments and liabilities for futwre assessments for improvements constructed and completed. All confirmed assessments and all
unconfirmed assessments that have been or may be imposed by the municipality for improvements that have been completed as of the
Closing are to be paid in full by Seller or credited to Buyer at the Closing. A confirmed assessment is a lien against the Property. An
unconfirmed assessment is a potential Lien that, when approved by the appropriate governmental entity, will become a legal claim against
the Property.

11. QUALITY AND INSURABILITY OF TITLE:

At the Closing, Seller shall deliver a duly executed Bargzin and Sale Deed with Covenant as o Grantor's Acts or other Deed satisfactory
to Buyer. Title to the Property will be free from all claims or rights of others, except as described in this Section and Section 12, of this
Contract. The Deed shall contain the full legal description of the Property.

This szle will be subject to utility and other easements and resirictions of record, if any, and such state of facts as an accurate survey
might disclose, provided such easement or restriction does naot unrcasonably limit the use of the Property. Generally, an easement is a
right of a person other than the owner of property to use a portion of the property for a special purpose. A restriction is a recorded
limitation on the manner in which a property owner may use the property. Buyer does not have to complete the purchase, however,
if any easement, restriction or facts disclosed by an accurate survey would substantially interfere with the use of the Property for
residential purposes. A violation of any restriction shall not be a reason for Buyer refusing to complete the Closing as long as the title
company insures Buyer against loss at reguiar rates. The sale also will be made subject to applicable zoning ordinances, provided that
the ordinances do not render title unmarketable.

Title to the Property shall be good, marketable and insurable, at regular rates, by any titie insurance company licensed to do business
in MNew Jersey, subject only to the claims and rights described in this section and Section 12. Buyer agrees to order a title insurance
commitment (title search) and survey, if required by Buyer's lender, title company or the municipality where the Property is located,

Initials: Initials:
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and to funish copies to Scller. If Seller's title contains any exceptions other than as set forth in this section, Buyer shall notify Seller
and Seller shall have thirty (30) calendar days within which to eliminate those exceptions. Seller represents, to the best of Seller's
knowledge, that there are no restrictions in any conveyance or plans of record that will prohibit use and/or occupancy of the Property
asa Single family residential dwelling. Seller represents that all buildings and other improvements on the Property are
within jts  boundary lines and that no improvements on adjeining properties extend across boundary lines of the Property.

If Seller is unable to transfer the quality of title required and Buyer and Seller are umable to agree upon a reduction of the purchase
price, Buyer shall have the option to either void this Contract, in which case the monies paid by Buyer toward the purchase price shall
be retumed to Buyer, together with the actual costs of the title search and the survey and the mortgage application fees in preparing for
the Closing without further liability to Seller, or to proceed with the Closing without any reduction of the purchase price.

12. POSSESSION, OCCUPANCY AND TENANCIES:

(A) Possession and Occupancy.

Possession and occupancy will be given to Buyer at the Closing. Buyer shall be entitled to possession of the Property, and any rents or
profits from the Property, immediately upon the delivery of the Deed and the Closing. Selier shall pay off any person with a claim or right
affecting the Property from the proceeds of this sale at or before the Closing,

(B) Tenancies. | | Applicable Not Applicable

Occupancy will be subject to the tenancies listed below as of Closing. Seller represents that the tenancies are not in violation of any
existing Municipal, County, State or Federal rules, regulations or laws. Seller agrees to transfer all security deposits to Buyer at the Closing
and to provide to Brokers and Buyer a copy of all leases concerning the tenancies, if any, along with this Contract when it is signed by
Seller, Seller represents that such leases can be assigned and that Seller will assign said Ieases, and Buyer agrees Lo accept title subject to
these leases.

TENANT'S NAME LOCATION RENT SECURITY DEPOSIT TERM

13. LEAD-BASED PAINT AND/OR LEAD-BASED PAINT HAZARD: (This section is applicable only to all dwellings
built prior to 1978.) [ | Applicable [X] Not Applicable

(A) Document Acknowledgement.

Buyer acknowledges receipt of the EPA pamphlet entitled “Protect Your Family From Lead In Your Home.” Moreover, a copy of a
document entitled “Disclosure of Information and Acknowledgement Lead-Based Paint and Lead-Based Paint Hazards” has been fully
compieted and signed by Buyer, Seller and Broker(s) and is appended to” and made 4 part of this Contract.

(B) Lead Warning Statement,

Every purchaser of any interest in residential real property on which a residential dwelling was built prior to 1978 is notified that such
property may present exposure to lead from lead-based paint that may place young children at risk of developing lead poisoning. Lead
poisoning in young children may produce permanent neurological damage, including leaming disabilities, reduced intelligence quotient,
behaviaral problems, and impaired memory. Lead poisoning also poses a particular risk to pregnant women. The seller of any interest
in residential real property is required to provide the buyer with any information on lead-based paint hazards from risk assessments or
spections in the seller's possession and notify the buyer of any known lead-based paint hazards. A risk assessment or inspection for
possible lead-based paint hazards is recommended prior to purchase.

(C) Inspection.

The law requires that, unless Buyer and Seller agree to a lomger or shorter period, Seller must allow Buyer a ten (10) day period
within which to complete an inspection and/or risk assessment of the Property as set forth in the next paragraph. Buyer, however, has the
right to waive this requirernent in its entirety.

This Contract is contingeat upon an inspection and/or risk assessment (the”Inspection”) of the Troperty by a certified inspector/risk
assessor for the presence of lead-based paint and/or lead-based paint hazards. The Inspection shall be ordered and obtained by Buyer at
Buyer's expense within ten (10} calendar days after the attorney-review period is completed or, if this Contract is timely disapproved by an
attorney as provided in the Aftomey-Review Clause Section of this Contract, then within ten (10) days after the parties agree to
the terms in this Contract (“Completion Date™). If the Inspection indicates that no lead-hased paint or lead-based paint hazard is present
at the Property, this contingency clause shall be deemed nufl and void. If the Inspection indicates that lead-based paint or lead-based paint
hazard is present at the Property, this contingency clanse will terminate at the time set forth above unless, within five (5) business days from
the Completion Date, Buyer delivers a copy of the inspection andfor risk assessment report to Seller and Brokers and (1) advises Seller
and Brokers, in writing that Buyer is voiding this Contract; or (2) delivers to Seller and Brokers a written amendment (the “Amendment™)
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to this Contract listing the specific existing deficiencies and corrections required by Buyer. The Amendment shall provide that Seller
agress 0 (a) correct the deficiencies; and (b) furnish Buyer with a certification from a certified inspector/iisk assessor that the deficiencies
have been corrected, before the Closing. Seller shall have 5 (if left blank, then 3) business days after receipt of the Amendment
to sign and return it to Buyer or send a writien counter-proposal to Buyer, If Seller does not sign and retwm the Amendment or fails to
offer a counter-proposal, this Contract shall be null and void. If Seller offers a counter-proposal, Buyer shall have 5 (if left
blank, then 3) business days after receipt of the counter-proposal to accept it. If Buyer fails to accept the counter-proposal within the time
limmit provided, this Contract shall be null and void.

14. POINT-OF-ENTRY TREATMENT (“POET”) SYSTEMS: | | Applicable [X] Not Applicable

A point-of-entry treatment (“POET™) system is a lype of water freatment system used to temove contaminants from the water entering a
structure from a potable well, wsually throwgh a filration process. Seller represents that a POET system has been installed to an existing
well on the Property and the POET system was installed and/or maintained using funds received from the New Jersey Spill Compensation
Fund Claims Program, N.IS.A. 38:10-23.11, et seq. The Buyer understands that Buyer will not be eligible to receive any such funds for the
contirued maintenance of the POET system. Pursuant to NJA.C. 7:1J-2.5(c), Seller agrees to notify the Department of Environmental
Protection within thirty (30) calendar days of executing this Contract that the Property is to be sold.

15. CESSPOOL REQUIREMENTS: [ ] Applicable [X] Not Applicable

{This section is applicable if the Property has a cesspool, except in certain fimited cireumstances set forth in N.J.A.C.
7:9A-3.16.) Pursauant to New Jersey's Standards for Individual Subsurface Sewage Disposal Systems, N.LA.C. 7:9A (the “Standards™), if
this Contract is for the sale of real property at which any cesspool, privy, outhouse, latrine or pit toilet (collectively “Cesspoal™} is located,
the Cesspool must be abandoned and replaced with an individual subsurface sewage disposal system at or before the time of the real
property transfer, except in limited circumstances.

(A) Seller represents to Buyer that no Cesspool is located at or on the Property, or D one or more Cesspools are lacated at or on the
Property. [If there are one or more Cesspools, then also check EITHER Box 1 or 2 below.]

1. D Seller agrees that, prior to the Clasing and at its sole cost and expense, Seller shall abandon and replace any and all Cesspools
located at or an the Property and replace such Cesspools with an individual subsurface sewage disposal system (“System™) meeting ali
the requirements of the Standards. At or prior to the Closing, Seller shall deliver to Buyer a certificate of compliance (“Certificate of
Compliance™) issued by the administrative authority (“Administrative Authority™) (as those terms are defined in N.J.A.C, T9A-2.1) with
respect 0 the System. Notwithstanding the foregoing, if the Administrative Authority determines that a fully compliant system cannot
be installed at the Property, then Seller shall notify Buyer in writing within three (3) business days of its recoipt of the Administrative
Authority's determination of its intent to install either a nonconforming System or a permanent holding tanl, as determined by the
Administrative Authority { “Alternate System™), and Buyer shall then have the right to veid this Contract by notifying Seller in writing
within seven (7) business days of receipt of the notice from Seller. If Buyer fails to timely void this Contract, Buyer shall have waived its
right to cancel this Contract under this paragraph, and Seller shall install the Alternate System and, at or prior to the Closing, deliver
to Buyer such Certificate of Compliance or other evidence of approval of the Alternate System as may be issued by the Administrative
Authority. The delivery of said Certificate of Compliance or other evidence of approval shall be a condition precedent to the Closing; or

2. | ] Buyer agrees that, 2t its sole cost and expense, Buyer shall take all actions necegsary to abandon and replace any and all Cesspools
located at or on the Property and replace such Cesspools with a System meeting all the requirements of the Standards or an Alternate
System. Buyer shall indemnify and hold Seller harmless for any and all costs, damages, claims, fines, penalties and assessments {including
but not limited to reasomable attorneys' and experts' fees) arising from Buyer's violation of this paragraph. This paragraph shall survive
the Closing.

(B) If prior to the Closing, either Buyer or Seller becomes aware of any Cesspool at or on the Property that was not disclosed by Seller
at or prior to execution of this Contract, the party with knowledge of the newly identified Cesspool shall promptly, but in no event later
than three (3) business days after receipt of such knewledge, advise the other parly of the newly identified Cesspool in writing. In such
event, the parties in good faith shall agree, no later than seven (7) business days after sending or receiving the written notice of the newly
identified Cesspoal, or the day preceding the scheduled Closing, whickever is sooner, to proceed pursuant to subsection (A) 1 or 2 above
or such other agreement as satisfies the Standards, ar either party may terminate this Contract.

16. INSPECTION CONTINGENCY CLAUSE:

{A) Responsibilities of Home Ownership.

Buyer and Seller acknowledge and agree that, because the purchase of a home is one of the most significan! invesiments a person can
make n a lifetime, 2ll aspects of this #ransaction require considersble analysis and investigation by Buyer before closing title to the
Property. While Brokers and salespersons who are involved in this transaction are trained as licensees under the New Jersey Licensing Act
they readily acknowledge that they have had no special training or experience with respect to the complexities pertaining to the multitude
of structural, topographical and environmental components of this Property. For example, and not by way of limitation, Brokers and
salespersons have mo special training, knowledge or experience with regard to discovering andor evaluating physical defects, including
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structural  defects, roof, basement, mechanical equipment, such as heating, air condifioning, and electrical systems, sewage, plumbing,
exterior drainage, termite, and other types of insect infestation or damage caused by such infestation. Moreover, Brokers and salespersons
similarly have no special training, knowledge or experience with regard to evaluation of possible environmental conditions which might
affect the Property pertaining to the dwelling, such as the existence of radon gas, formaldehyde pas, aitbome ashestos fibers, toxic
chemicals, underground storage tanks, lead, mold or other pollutants in the soil, air or water.

(B) Radon Testing, Reports and Mitigation.

(Raden is a radioactive gas which results from the natural breakdown of uranium in soil, rock and water. It has been
found in homes all over the United States and is a carcinogen. For more information on raden, go to www.epagov/
radon/pubs/citguide.html and www.nj.gov/dep/rpp/raden or call the NJ Radon Hot Line at 800-648-0394 or 609-984- 5425,)

If the Property has been tested for radon prior to the date of this Contract, Seller agrees to provide to Buyer, at the time of the execution
of this Contract, a copy of the result of the radon test(s) and evidence of any subsequent radon mitigation or treatment of the Property.
In any event, Buyer shall have the right to conduct a radon inspection/test as provided and subject to the conditions set forth in paragraph
(D) below. If any test resulis furnished or obtained by Buyer indicate a concentration level of 4 picocuries per liter (4.0 pCi/L) or more in
the subject dwelling, Buyer shall then have the right to void this Contract by notifying Seller in writing within seven (7) business days of the
receipt of any such report. For the purposes of this Section 16, Seller and Buyer agree that, in the event a radon gas concentration level
in the subject dwelling is determined to be less than 4 picocuries per liter (4.0 pCi/L) without any remediation, such level of radon gas
concentration shail be deemed (0 be an acceptable level (“Acceptable Level”) for the purposes of this Contract. Under those circumstances,
Seller shall be under no obligation to remediate, and this contingency clause as it relates to radon shall be deemed fully satisfied.

If Buyer's qualified inspector reports that the radon gas concentration level in the subject dwelling is four picocuries per liter (4.0 pCi/L)
or more, Seller shall have a seven (7) business day period after receipt of such report fo notify Buyer in writing that Seller agrees to
remediate the gas comcentration to an Acceptable Level (unless Buyer has voided this Contract as provided in the preceding paragraph).
Upon such remediation, the contingency in this Contract which relates to radon shall be deemed fully satisfied. If Seller fails to notify
Buyer of Seller's agreement to so remediate, such failure to so notify shall he deemed to be a refusal by Seller to remediate the radon level
to an Acceptable Level, and Buyer shall then have the right to void this Contract by notifying Seller in writing within seven (7) calendar
days thereafter. If Buyer fails to void this Contract within the seven (7) day period, Buyer shall have waived Buyer's right to cancel
this Confract and this Contract shall remain in full force and effect, and Seller shall he under no obligation to remediate the radon gas
concentration. If Seller agrees to remediate the radon to an Acceptable Level, such remediation and associated testing shall be completed
by Seller prior to the Closing.

(C) Infestation and/or Damage By Wood Boring Insects.

Buyer, shall have the right to have the Property inspected by a licensed exterminating company of Buyers choice, for the purpose of
determining if the Property is free from infestation and damage from termiles or other wood destroying insects. If Buyer chooses to make
this inspection, Buyer shall pay for the inspection unless Buyer's lender prohibits Buyer from paying, in which case Seller shall pay. The
inspection must be completed and written reports must be furnished to Seller and Broker(s) within 14 (if left blank, then 14) calendar
days after the attorney-review period is completed or, if this Countract is timely disapproved by an attorney as provided in the Aftorney-
Review Clause Section of this Contzact, then within _ 14 _ (if left blank, then 14) calendar days after the parties agree to the terms of this
Contract. This report shall state the nature and extent of any infestation and/or damage and the full cost of treatment for any infestation.
Seller agrees to treat any infestation and cure any damage at Seller's expense prior to Closing, provided however, if the cost to cure exceeds
1% of the purchase price of the Property, then cither party may void this Contract provided they do so within 7 (if left blank, then 7)
business days after the report has been delivered to Seller and Brokers. If Buyer and Seller are unable to agree upon who will pay for the
cost to cure and neither party timely voids this Confract, ther Buyer will be deemed to have waived its right to terminate this Contract
and will bear the cost to cure that is over 1% of the purchase price, with Seller bearing the cost that is under 1% of the purchase price.

{D) Buyer's Right to Inspections.

Buyer acknowledges that the Property is being sold in an “as is” condition and that this Contract is entered into based upon the knowledge
of Buyer as to the value of the land and whatever buildings are upon the Property, and nol on any representation made by Seller, Brokers
or their agents as to character or quality of the Property. Therefore, Buyer, at Buyer's sole cost and expense, is granted the right to have
the dwelling and all other aspects of the Property, inspected and evaluated by “qualified inspectors” {as the term is defined in subsection
G below) for the purpose of determining the existence of any physical defects or envirommental conditions such as outlined above. If
Buyer chooses to make inspections referred to in this paragraph, such inspections must be completed, and written reports including a list
of repairs Buyer is requesting must be furnished to Seller and Brokers within _ 14 (if left blank, then 14) calendar days after the attorney-
review period is completed or, if this Contract is timely disapproved by an attorney as provided in the Attorney-Review Clause Section
of this Contract, then within __14  (if left blank, then 14) calendar days afier the parties agree to the terms of this Contract. If Buyer fails
to furnish such written reports to Seller and Brokers within the _ 14  (if left blank, then 14) calendar days specified in this paragraph,
this contingency clause shall be deemed waived by Buyer, and the Property shall be deemed acceptable by Buyer. The time period for
furnishing the inspection reports is referred to as the “Inspection Time Period.” Seller shall have all utilities in service for inspections.
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(E) Responsibility to Cure.

If any physical defects or environmental conditions (other than radon or.woodboring insects) are reported by the qualified inspectors to
Seller within the Inspection Time Period, Seller shall then have seven (7) business days after the receipt of such reports to notify Buyer
in writing that Seller shall correct or cure any of the defects set forth in such reports. If Seller fails to notify Buyer of Seller's agreement
0 so cure and correct, such failure to so notify shall be deemed to be a refusal by Seller to cure or correct such defects. If Seller fails to
agree to cure or correct such defects within the seven (7) business day period, or if the environmental condition at the Property (other
than radon) is incurable and is of such significance as to unreasonably endanger the health of Buyer, Buyer shall then have the right to
void this Contract by nelifying Seller in writing within seven (7) business days thereafter. If Buyer fails to void this Contract within the
seven (7) business day period, Buyer shall have waived Buyer's right to cancel this Contract and this Contract shall remain in full force,
and Scller shall be under no obligation to correct or cure any of the defects set forth in the inspections. Ef Seller agrees to correct of cure
such defects, all such repair work shall be completed by Seller prior to the closing of title. Radon at the Property shall be governed by
the provisions of Paragraph (B), above.

(F) Flood Hazard Area (if applicable).

The federal and state governments have designated certain areas as flood areas. If the Property is located in a flood area, the use of the
Property may be limited. If Buyer's inquiry reveals that the Property is in a flood area, Buyer may cancel this Contract within ten {10
calendar days after the attomey-review period {s completed or, if this Contract is timely disapproved by an attorney as provided in the
Aftorney-Review Clause Section of this Contract, then within ten (10} calendar days after the parties agree to the terms of this Contract.
If the mortgage lender requires flood insurance, ther Buyer shall be responsible for obtaining such insurance on the Property. For a flood
policy to be in effect immediately, there must be a loan closing. There is a (30) calendar day wait for flood policies to be in effect for
cash transactions. Therefore, cash buyers are advised to make application and make advance payment for a flood policy at least thirty
(30) calendar days in advance of closing if they want coverage to be in effect upon twansfer of title.

Buyer's mortgage lender may require Buyer to purchase flood insurance in conmection with Buyer's purchase of this Property. The
National Flood Insurance Program (“NFIP”) provides for the availability of flood insurance but also establishes flood imsurance policy
premiums based on the risk of flooding in the area where properties are located. Due to amendmenis to federal law governing the
NFIP, those premiums are increasing and, in some cases, will rise by a substantial amount over the premiums previously charged for
flood insurance for the Property. As a result, Buyer should not rely on the premiums paid for flood insurance on this Property previously
as an indication of the premiums that will apply after Buver completes the purchase. In considering Buyer's purchase of this Property,
Buyer is therefore urged to consult with one or more carriers of flood insurance for a better understanding of flood insurance coverage,
the premiums that are likely to he required to purchase such insurance and any avaiiable information about how those premiums may
increase in the future.

(G) Qualifications of Inspectors.
Where the term “qualified inspectors™ is used in this Contract, it is intended to refer to persons or businesses that are Licensed or certified
by the State of New Jersey for such purpose.

17. MEGAN'S LAW STATEMENT:

Under New Jersey law, the county prosecutor determines whether and how to provide notice of the presence of convicted sex offenders
in an area. In their professional capacity, real estate licensees are not entitled to notification by the county prosecutor under Megan's Law
and are unable to obtain such infermation for you. Upon closing, the county prosecutor may be contacted for such further information
as may be disclosable to you.

18. MEGAN'S LAW REGISTRY:

Buyer is notified that New Jersey {aw establishes an Internet Registry of Sex Offenders that may be accessed at www.njsp.org. Neither
Seller or any reai estate broker or salesperson make any representation as to the accuracy of the registry.

19. NOTIFICATION REGARDING OFF-SITE CONDITIONS: (Applicable to all resale transactions.)
Pursuant to the New Residential Censtruction Off-Site Conditions Disclosure Act, N.J.S.A. 46:3C-1, et. seq, the clerks of municipalities
in New Jersey maintaing lists of off-site conditions which may affect the value of residential propertics in the vicinity of the off-site
condition. Buyers may examine the lists and are encouraged to independently investigatc the area surrounding this property in order
to become familiar with any off-site conditions which may affect the value of the property. In cases where a property is located near the
border of & municipality, buyers may wish to also ecxamine the list maintained by the neighboring municipality.

20 AIR SAFETY AND ZONING NOTICE:

Any person who sells or transfers a property that is in an airport safety zonc as set forth in the New Jersey Air Safety and Zoning Act of
1983, N.J.S.A. 6:1-80, et seq., and appearing on a municipal map used for tax purposes as well as Seller's agent, shall provide notice to
a prospective buyer that the property is located in an airport safety zome prior to the signing of the contract of sale. The Air Safety and
Zoning Act also requires that each nmmicipality in an airport safety zone enact an ordinance or ordinances incarporating the standards
promulgated under the Act and providing for their enforcement within the delineated areas in the municipality. Buyer acknowledges
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receipt of the following list of airports and the municipalities that may be affected by them and that Buyer has the responsibility to
contact the municipal clerk of any affected municipality conceming any ordinance that may affect the Property.

Muaicipality Airport(s) Municipality Airpori(s)

Alexandria Tp. Alexandria & Sky Manor Manalapan Tp. (Monmouth Cty.} Old Bridge

Andover Tp. Acroflex-Andover & Newton Mansfield Tp. Hackettstown
Bedminister Tp. Somersct Manville Bor. Central Jersey Regional
Berkeley Tp. Ocean County Medford Tp. Flying W

Berlin Bor, Camden County Middle Tp. Cape May County
Blairstown Tp. Blairstown Millville Miliville Municipal
Branchburg Tp. Somerset Monroe Tp. {Gloucester Ciy.) Cross Keys & Scuthern Cross
Buena Bor. (Atlantic Cty.) Vineland-Downtown Monroe Tp. (Middlesex Cty.) Old Bridge

Pennis Tp. Woodbine Municipal Montgomery Tp. Princeton

Eagleswood Tp. Fagles Nest Ocean City Ocean City

Ewing Tp. Trenton-Mercer County Old Bridge Tp. 0Old Bridge

E. Hanover Tp. Morristown Municipal Qldsman Tp. Oldmans

Florham Park Bar. Morristown Munigipal Pemberton Tp. Pemberton

Franklin Tp. (Gloucester Cty.) Scuthern Cross & Vineland Downtown  Pequannack Tp, Lincoln Park

Franklin Tp. (Hunterdon Ciy.} Sky Manor Readington Tp. Solberg-Hunterdon
Franklin Tp. (Somerset Cty.) Central Jersey Regional Rocly Hill Bore. Princeton

Green Tp. Trinca Southampton Tp. Red Lion

Hammonton Bor. Hammonton Municipal Springfield Tp. Red Wing

Hanover Tp. Morristown Municipal Upper Deerfield Tp. Bugcks

Hillsborough Tp. Central Jersey Regional Vineland City Kroelinger & Vineland Downtown
Hopewell Tp. (Mercer Cty.) Trenton-Mercer County Wall Tp. Monmouth Executive
Howell Tp. Meoenmouth Executive Wantage Tp. Sussex

Lacey Tp. Ocean County Robbinsville Trenton-Robbingville
Lakewood Tp. Lakewood West Milford Tp. Greenwood Lake
Linceln Park Bor. Lincoln Park Winslow Tp. Camden County

Lower Tp. Cape May County Waoaodbine Bor. Woodbine Municipal
Lumberton Tp. Flying W & Scuth Jersey Regional

The following airports are not subject to the Airport Safety and Zoming Act because they are subject to federal regulation or within the
Jjurisdiction of the Port of Authority of New York and New Jersey and therefore are not regulated by New Jersey: Essex County Airport,
Linden Airport, Newark Liberty Airport, Teterboro Airport, Little Ferry Seaplane Base, Atlantic City International Airport, and

Maguire Airforce Base and NATC Lakehurst.

21. BULK SALES:

The New Jersey Buitk Sales Law, N.J.S.A. 54:50-38, (the “Law™) applies to the sale of certain residential property. Under the Law,
Buyer may be liable for taxes owed by Selier if the Law applies and Buyer does not deliver to the Director of the New Jersey Division
of Taxation (the “Division™) a copy of this Contract and a notice on a form required by the Division (the “Tax Form™) at least ten
(10) business days prior to the Closing. If Buyer decides to deliver the Tax Form to the Division, Seller shall cooperate with Buyer by
promptly providing Buyer with any information that Buyer needs to complete and deliver the Tax Form in a timely manner. Buyer
promptly shall deliver to Seller a copy of any notice that Buyer receives from the Division in response to the Tax Form.

The Law does not apply to the sale of a simple dwelling house, or the sale or lease of a seasonal rental property, if Seller is an
individual, estate or trust. A simple dwelling house is a one or two family residential building, or a cooperative or condominium unit
used as a residential dwelling, none of which has any commercial property. A seasonal rental property is a time share, or a dwelling unit
that is rented for residential purposes for z term of not more than 125 comsecutive days, by an owner that has a permanent residence
elsewhere.

If, prior to the Closing, the Division notifies Buyer to withhold an amount (the “Tax Amount™) from the purchase price proceeds for
possible unpaid tax liabilities of Seller, Buyer's attorney or Buyer's litle insurance company (the “Escrow Agent”} shall withhold the Fax
Amount from the closing proceeds and place that amount in escrow (the “Tax Escrow”). If the Tax Amount exceeds the amount of
available closing proceeds, Seller shall bring the deficiency to the Closing and the deficiency shall be added to the Tax Escrow. I the
Divigion directs the Escrow Agent or Buyer to remit funds from the Tax Escrow to the Division or some other entity, the Escrow Agent
or Buyer shall do so. The Escrow Agent or Buyer shall only release the Tax Escrow, or the remaining balance thereof, to Scller (or as
otherwise directed by the Division) upen receipt of written notice from the Division that it can be released, and that no liability will be
asserted under the Law against Buyer.

Seller's
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22. NOTICE TO BUYER CONCERNING INSURANCE:

Buyer should obtain appropriate casualty and liability insurance for the Property. Buyer's mortgage lender will require that such insurance
be in place at Closing. Occasionally, there are issues and delays in obtaining insurance. Be advised that a “binder” is only a temporary
commitment to provide insurance coverage and is not an insurance policy. Buyer is therefore urged to contact a licensed insurance agent
or broker to assist Buyer in satisfying Buyer's insurance requirements.

23. MAINTENANCE AND CONDITION OF PROPERTY:

Seller agrees to maintain the grounds, buildings and improvements, in good condition, subject to ordinary wear and tear. The premises
shall be in “broom clean” condition and free of debris as of the Closing. Seller represents that ail electrical, plumbing, heating and air
conditioning systems (if applicable), together with all fixtures included within the terms of the Contract now work and shall be in proper
working order at the Closing. Seller firther states, that ta the best of Seller's knowledge, there are currently no leaks or seepage i the
roof, walls or basement. Seller does not guarantee the continuing condition of the premises as set forth in this Section after the Closing.

24. RISK OF LOSS:
The risk of loss or damage to the Property by fire or otherwise, except ordinary wear and tear, is the responsibility of Seller until
the Closing.

25. INITIAIL AND FINAL WALK-THROUGHS:

In addition to the inspections set forth eisewhere in this Contract, Seller agrees to permit Buyer or Buyer's duly authorized
representative to conduct an initial and a final walk-through inspection of the interior and exterior of the Property at any reasonable
time before the Clasing. Seller shall have all utilities in service for the inspections,

26, ADJUSTMENTS AT CLOSING:

Seller shall pay for the preparation of the Deed, realty transfer fee, lien discharge fees, if any, and one-half of the title company charges
for disbursements and attendance allowed by the Commissioner of Insurance; but ail searches, tifle insurance premium and other
conveyancing expenses are to be paid for by Buyer.

Seller and Buyer shall make prorated adjustments at Closing for items which have been paid by Seller or are due from Seller, such as real
estate taxes, water and sewer charges that could be claims against the Property, rental and security deposits, association and condominium
dues, and fuel in Seller's {ank, Adjustments of fizel shall be based upon physical inventory and pricing by Seller's supplier. Such determi-
nation shall be conclusive.

If Buyer is assuming Seller’s mortgage loan, Buyer shall credit Seller for all monies, such as real estate taxes and insurance premiums paid
in advance or on deposit with Seller's mortgage lender. Buyer shall receive a credit for monies, which Seller owes to Seller's Mortgage
lender, such as current interest or a deficit in the mortgage escrow account.

If the Property is used or enjoyed by not more than four families and the purchase price exceeds $1,000,000, then pursnant to N.JS.A,
46:15-7.2, Buyer will be solely responsible for payment of the fee due for the transfer of the Property, which is the so-called “Mansion
“Tax, in the amount of one {1%) percent of the parchase price.

Unless an exemption applics, non-resident individuals, estates, or trusts that sell or transfer real property in New Jersey are required to
make an estimated gross income tax payment to the State of New Jersey on the gain from a transfer/sale of real property (the so-called
“Exit Tax,”) as a condition of the recording of the deed.

If Seller is a foreign person (an individual, corporation or entity that is a non-US resident) under the Foreign Investment in Real
Property Tax Act of 1980, as amended (“FIRPTA™), then with a few exceptions, a portion of the proceeds of sale may need to be
withheld from Seller and paid to the Internal Revenue Service as an advance payment against Seller's tax liability.

Seller agrees that, if applicable, Seller will (a) be solely responsible for payment of any state or federal income tax withholding amount(s)
requite¢ by !aw to be paid by Seller {which Buyer may deduct from the purchase price and pay at the Closing); and (b) execute
and defiver to Buyer at the Closing any and all forms, affidavits or certifications required under state and federal law to be filed in
connection with the amount(s) withheld.

There shall be no adjustment on any Homestead Rebate due or to become due.

27. FAILURE OF BUYER OR SELLER TO CLOSE:

If Seller fails to close title to the Property in accordance with this Coniract, Buyer then may commence any legal or equitable action
to which Buyer may be entitled. If Buyer fails to close title in accordance with this Contract, Seller then may commence an action
for damages it has suffered, and, in such case, the deposit monies paid on account of the purchase price shall be applied against such

damages. If Buyer or Seller breach this Contract, the breaching party will nevertheless be liable to Brokers for the commissions in the
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amount set forth in this Contract, as well as reasonable attorneys’ fees, costs and such other damages as are determined by the Court.

28. CONSUMER INFORMATION STATEMENT ACKNOWLEDGMENT:
By signing below, Secller and Buyer acknowledge they received the Consumer Information Statement on New Jersey Real Estate
Relationships from the Brokers prior to the first showing of the Property.

29, DECLARATION OF BROKER(S)'S BUSINESS RELATIONSHIP(S):
(A) , {(name of firm) and its authorized
representative (s)

(name(s) of licensee(s))

ARE OPERATING IN THIS TRANSACTION AS A (indicate one of the following)
[ | SELLER'S AGENT (| BUYER'S AGENT [] DISCLOSED DUAL AGENT [] TRANSACTION BROKER.

(B) (If more than one firm js participating, provide the following.) INFORMATION SUPPLIED BY
{name of other firm) HAS INDICATED THAT IT IS

OPERATING IN THIS TRANSACTION AS A (indicate one of the following)
(] SELLER'S AGENT [ ] BUYER'S AGENT [ ] TRANSACTION BROKER.

30. BROKERS' INFORMATION AND COMMISSION:

The commission, in accord with the previously executed listing agreement, shall be due and payable at the Closing and payment by Buyer
of the purchase consideration for the Property. Seller hercby authorizes and instructs whomever is the disbursing agent to pay the full
commission as set forth below to the below-mentioned Brokerage Firm(s) out of the proceeds of sale prior to the payment of any such
funds to Seller. Buyer consents to the disbursing agent making said disbursements. The commission shall be paid upon the purchase price
set forth in Section 2 and shall include any amounts allocated to, among other things, furiture and fixtures.

Listing Firm REC License ID

Listing Agent REC License ID

Address

Office Telephone Fax ) Apgent Cell Phone
(Per Listing Agreement)

E-mail Commission due Listing Firm

Participating Firm REC License ID

Participating Agent REC License ID

Address

Office Telephone Fax Agent Cell Phone

E-mail Commission due Participating Firm

31. EQUITABLE LIEN:

Under New Jerscy law, brokers who bring the parties together in a real estate transaction are entitled to an equitable lien in the amount
of their commission, This lien attaches to the property being sold from when the contract of sale is signed until the closing and then to
the funds due to seller at closing, and is not contingent upon the notice provided in this Section. As a result of this lien, the party who
disburses the funds at the Closing in this transaction should not relezse any portion of the comrmission fo any party other than Broker(s)
and, if there is a dispute with regard to the commission to be paid, should hold the disputed amount in escrow until the dispute with
Broker(s) is resotved and written authorization to release the funds is provided by Broker(s).

e Buyer's Seller's

Initials: Initials:
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32. DISCLOSURE THAT BUYER OR SELLER IS A REAL ESTATE LICENSEE: || Applicable [X] Not Applicable

A real estate licensee in New Jersey who has an interest as a buyer or seller of real property is required to disclose in the sales contract
that the person is a licensee. therefore discloses that he/she is licensed in New Jersey as
ateal estate | | broker ij broker-szlesperson | | salesperson D referral agent.

33. BROKERS TO RECEIVE CLOSING DISCLOSURE AND OTHER DOCUMENTS:

Buyer and Scller agree that Broker{s) involved in this transaction will be provided with the Closing Disclosure documents and any
amendments to those documents in the same time and manner as the Consumer Financizl Protection Bureau requires that those
documents be provided to Buyer and Seller. In addition, Buyer and Selier agree that, if one or both of them hire an attorney who
disapproves this Contract as provided in the Attormney-Review Clause Section, then the attorney(s) witl notify the Broker(s) in writing when
either this Contract is finalized or the parties decide not to proceed with the transaction.

34. PROFESSIONAL REFERRALS:

Seller and Buyer may request the names of attorneys, inspectors, enginesrs, tradespeople or other professionals from their Brokers
involved in the transaction. Any names provided by Broker(s) shall not be deemed lo be 2 recommendation or testimony of competency of
the person or persons referred. Seller and Buyer shall assume full responsibility for their selection(s) and hold Brokers and/or salespersons
harmless for any claim or acticns resulting from the work or duties performed by these professionals.

35. ATTORNEY-REVIEW CLAUSE:

(1} Study by Attorney

Buyer or Scller may chocse to have an attorney study this Contract. If an attorney is consulted, the attorney must complete his or her
review of the Contract within a three-day period. This Contract will be legally binding at the end of this three-day period unless an
attorney for Buyer or Seller reviews and disapproves of the Contract.

(2) Counting the Time
You count the three days from the date of delivery of the signed Contract to Buyer and Seller. You do not count Saturdays, Sundays or
legal holidays. Buyer and Seller may agree in writing to extend the three-day period for attomey review.

(3) Notice of Disapproval

If an eitorney for Buyer or Seller reviews and disapproves of this Contract, the attorney must notify the Broker(s) and the other party
named in this Contract within the three-day period. Otherwise this Contract will be legally binding as written. The attorney must send
the notice of disapproval to the Broker(s) by certified mail, by telegram, or by delivering it personally. The telegram or certified letter will
be effective upon sending. The personal delivery will be effective upon delivery to the Broker(s) office. The attorney may also, but need
not, inform the Broker(s) of any suggested revision(s) in the Contract that would make it satisfactory.

36. NOTICES:

All notices shall be by certified mail, fax, e-mail, recognized overnight courier or electronic document (except for notices under the
Attorney-Review Clanse Section) or by delivering it personally. The certified letter, e-mail, reputable overnight carrier, fax or elecironic
document will be effective upon sending. Notices to Seller and Buyer shall be addressed to the addresses in Section 1, unless otherwise
specified in writing by the respective party.

37. NO ASSIGNMENT:

This Contract shall not be assigned without the written consent of Seller. This means that Buyer may not transfer to anyone else Buyer's
rights under this Contract to purchase the Property,

38. ELECTRONIC SIGNATURES AND DOCUMENTS:

Buyer and Seller agree that the New Jersey Uriform Electronic Transaction Act, N.JS.A. 12A:12-1 to 26, applies to this transaction,
including but not limited to the parties and their representatives having the right to use clectronic signatures and electronic documents that
are created, generated, sent, communicated, received or stored in comnection with this transaction. Since Section 11 of the Act provides
that acknowledging an electronic signature is not necessary for the signature of such a person where all other information required to
be included is attached to or logically associated with the signature or record, such electronic signatures, including but not limited to an
electronic signature of one of the parties to this Contract, do not have to be witnessed.

39. CORPORATE RESOLUTIONS:
If Buyer or Sefler is a corporate or other entity, the person signing below on behalf of the entity represents that all required corporate
resolutions have been duly approved and the person has the authority to sign on behalf of the entity.

40. ENTIRE AGREEMENT;PARTIES LIABLE:
This Contract contains the entire agresment of the parties. No representations have besn made by any of the parties, the Broker(s) or its

Initials: Initials:
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41. APPLICABLE LAWS:

42. ADDENDA:

salespersons, except as set forth in this Contract. This Confract is binding upon all parties who sign it and all who succeed to their rights
and responsibilities and only may be amended by an agreement in writing signed by Buyer and Seller.

This Contract shall be governed by and construed in accordance with the laws of the State of New Fersey and any lawsuit relating to
this Contraet or the underlying transaction shall be venued in the State of New Jersey.

The following additional terms are included in the attached addenda or riders and incorporated into this Contract (check if applicable):

] Buyer's Property Sale Contingency [ ] Private Well Testing

[] Condominium/Homeowner's Associations [[| Properties With Three (3) or More Units

[ | FHA/VA Loans [] Seller Concession

[ ] Lead Based Paint Disclosure {Pre-1978) [ ] Short Sale

[] New Construction D Underground Fuel Tank(s)

] Private Sewage Disposal (Other than Cesspoal)

43. ADDITIONAL CONTRACTUAL PROVISIONS:

WITNESS:
BUYER John Janes Date
BUYER Date
BUYER Date
BUYER Date
SELLER John Smith Date
SELLER Date
SELLER Date
SELLER Date

Buyer's Seller's
Initials: Initials:
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SELLER'S PROPERTY CONDITION DISCLOSURE STATEMENT

©2012, New Jersey Realtors®, Inc.

b,

NEW JERSEY,
REALTORS

Property Address: 123 Main Steet

Seller: John Smith

The purpose of this Disclosure Statement is to disclose, to the best of Seller's knowledge, the condition of the Property, as of the date set
forth below. The Seller is aware that he or she is under an obligation to disclose any known material defects in the Property even if not
addressed in this printed form. Seller alone is the source of all information contained in this form. All prospective buyers of the Property
are cautioned to carefully inspect the Property and to carefully inspect the surrounding area for any offsite conditions that may adversely
affect the Property. Moreover, this Disclosure Statement is not intended to be a substitute for prospective buyer's hiring of quelified ex-
perts to inspect the Property.

If your property consists of multiple units, systems and/or features, please provide complete answers on all such units, systems and/or
teatures even if the question is phrased in the singular, such as if a duplex has multiple firnaces, water heaters and fireplaces.

OCCUPANCY
Yes No Unknown
[ 1 1. Age of House, if known
[ 1 [ ] 2. Does the Seiler currently occupy this property?

I not, how long has it been since Seller occupied the property?
3. What year did the seller buy the property?

[ 1 [ ] 3a. Do you have in your possession the original or a copy of the deed evidencing your awnership of the
property? If “yes,” please attach a copy of it to this form.

Yes No Unkaown

Age of Roof, if known
Has roof been replaced or repaired since sciler bought the property?
Are yon aware of any roof leaks?

Explain any “yes” answers that you give in this section:

Mo

ATTIC, BASEMENTS AND CRAWL SPACES (Complete only if applicable)
Yes No Unknown

] [ 1] 8  Does the property have one or more sump pumps?

] [ 1] 8a. Are there any problems with the operation of any sump pump?

[ ] [ 1] 9. Are you aware of any water leakage, aceunmlation or dampness within the basement or crawl spaces
or any other areas within any of the structures on the property?

Pl [ 1] Sa.  Are you aware of the presence of any mold or similar natural substance within the basernent or crawl
spaces ar any other areas within any of the siructures on the property?

i1 [ 1] 10.  Are you aware of any repairs or other atfempts to control any water or dampness problem in the base-

ment or crawl space? If “yes,” describe the location, nature and date of the repairs:

Pl I 1 1. Are you aware of any cracks or bulges in the basement floor or foundation walls? If “yes,” specify
location.

Todd




Yes

[ ] [ ]

[ ] [ ]

[] [ ]

Yes No Unknown
[ ] [ ]

[ ] [ ]

[ ] [ ]

[ ] []

[ ] [ ]
STRUCTURAL ITEMS
Yes No Unknown
[ ] [ ]

[ ] [ ]

[ ] [ ]

[ 1] [ ]

[ ] [ ]
ADDITIONS/REMODELS
Yes No Unknown
I £

[ [ ] [ ]

No Unknown

12.

13.

Are you aware of any restrictions on how the attic may be used as a result of the manner in which
the attic or roof was constructed?
Is the attic or house ventilated by: _ a whole house fan? __ an attic fan?

13a. Are you aware of any problems with the operation of such a fan?

14.

15.

16.
17.

18.

19

20.

21,

30,

3L

In what manner is access to the attic space provided?

__staircase __ pull down stairs __ crawl space with aid of ladder or other device
___other
Explain any “yes”™ answers that vou give in this sectior:

TERMITES/WOOD DESTROYING INSECTS, DRY ROT, PESTS

Are you aware of any termites/wood destroying insects, dry rot, or pests affecting the property?

Are you aware of any damage to the property caused by termites/wood destroying insects, dry rot, or
pests?

If “yes,” has work been performed to repair the damage?

Is your property under contract by a licensed pest control company? If “yes,” state the name and ad-
dress of the licensed pest control company:

Are you aware of any termite/pest conlrol inspections or treatments performed on the property in the
past?
Explain any “yes™ angwers that you give in this section:

. Are you aware of any movement, shifting, or other problems with walls, floors, or foundations, in-

cluding any restrictions on how any space, other than the attic or roof, may be used as a result of the
manner in which it was constructed?

. Are you aware if the property or any of the structures on it have ever been damaged by fire, smoke,

wind or flood?
Are you aware of any fire retardant plywood used in the construction?

- Are you aware of any current or past problems with driveways, walloways, patios, sinkholes, or re-

taining walls on the property?

. Are you aware of any present or past efforts made to repair any problems with the items in this sec-

tion?
Explain any “yes” answers that you give in this section. Please describe the location and nature of
the problem.

- Are you aware of any additions, structural changes or other alterations to the structures on the prop-

erty made by any present or past owners?

. Were the proper building permits and approvals obtained? Explain any “yes” answers you give in this

section:

PLUMBING, WATER AND SEWAGE

What is the source of your drinking water?

Public _ Community System __ Well on Property  Other (explain)
If your drinking water source is not public, have you performed any tests on the water?
If so, when?
Attach a copy of or describe the results,
Does the wastewater from any clothes washer, dishwasher, or other appliance discharge to any loca-
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[ ] 33
[ ]
[ ] [ ] 34
35,
P [ ] 36
[ ] 37
[ ] 38.
[ ] [ ] [ ] 39

[ ] [ ] [ ] 3%a.
[ ] [ ] 40
[ ] [ 1] 41
[ ] [ ] [ 42
43,
[ ]
I [ ] 433,
44,

. If Septic System, when was it installed?

. Is either the private water or sewage system shared? If “yes,” explain:

tion other than the sewer, septic, or other system that services the rest of the property?

. When was well installed?

Location of well?

. Do you have a softener, filter, or other water purification system? _ Leased  Owned

What is the type of sewage system?
__Public Sewer _ Private Sewer _ Septic System _ Cesspool _ Other (explain):

. If you answered “septic system,” have you ever had the system inspected to confirm that it is a true

septic system and not a cesspool?

Location?
When was the Septic System or Cesspool last cleaned and/or serviced?

. Are you aware of any abandoned Septic Systemns or Cesspools on your property?

If “yes,” is the closure in accordance with the municipality's ordinance? (expiain):

. Are you aware of any leaks, backups, or other problems relating to any of the plumbing systems and

fixtures (including pipes, sinks, tubs and showers), ar of any other water or sewage related problems?
If “yes,” explain:

. Are you aware of any shut off, disconnected, or abandoned wells, underground water or sewage

tanks, or dry wells on the property?

Water Heater: __ Electric  Fuel Oil __ Gas
Age of Water Heater
Are you aware of any problems with the water heater?

Explain any “yes” answers that you give in this section:

HEATING AND AIR CONDITIONING

Yes No Unknown
45,

46.
[ ] 47.
48,
49.
50.

[ ] 51,
52,

[ [ ] [ ] 53.

54.
55.

[——)
—1
—_—

Type of Air Conditioning:
__Ceniral one zone ___ Central multiple zone __ Wall/Window Unit __ None
List any arcas of the house that are not air conditioned:

What is the age of Air Conditioning System?
Type ofheat: __ Blectric  Fuel Oil __ Natural Gas __ Propane  Unheated  Other

What is the type of heating system? (for example, forced air, hot water or base board, radiator, steam
heat)
If it is a centralized heating systern, is it one zone or multiple zones?

Age of furnace Date of last service:
List any areas of the house that are not heated:

Are you aware of any tanks on the property, either above or nnderground, used to store fuel or other
substances?

If tank is not in use, do you have a closure certificate?

Are you aware of any problems with any items in this section? If “ves,” explain:

WOODEBURNING STOVE OR FIREPLACE

Yes No Unknown
] 58.
56a.
57.
57a.
58.

59.
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Do youhave _wood burning stove? __ fireplace?  insert? _ other
Is it presently usable?

If you have a fireplace, when was the flue iast cleaned?
‘Was the flue cleaned by a professional or non-professional?
Have you obtained any required permits for any such item?
Are you aware of any problems with any of these items? If “yes,” please explain:
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ELECTRICAL SYSTEM
Yes No Unknown

[ ]

—r—

[ -
——

60.
61.
62.
63.

64.
65.
66.

Whal type of wiring is in this structure? __ Copper _ Aluminum  Other  Unknown
‘What amp service does the property have? 60 100 150 200 Other __ Unknown
Does it have 240 volt service? Which are present __ Circuit Breakers,  Fuses ar__ Both?
Are you aware of any additions to the ariginal service?

If “yes,” were the additions done by a licensed electrician? Name and address:

If “yes,” were proper building permits and approvals obtained?
Are you aware of any wall switches, light fixtures or electrical outlets in need of repair?
Explain any “ves” answers you give in this section:

LAND (SOILS, DRAINAGE AND BOUNDARIES)

Yes No Unknown
[ ] [ ] 67.
[ ] [ ] 68.
[ ] [ ] 69.
[ ] [ ] 70
{1 {1 [ ] 71
[ ] [ ] 72,
[ ] [ ] 73.
[ ] [ ] 74,
[ ] [ ] 75
76.
[ ] [ ] T
ENVIRONMENTAL HAZARDS
Yes No Unknown
[ ] [ ] 78.
[ ] [ ] 78a.
[ ] [ ] 79
[ ] [ ] 80.
[ ] [ ] 1 81
82.

Are you aware of any fill ar expansive soil or the property?
Are you aware of any past or present mining operations in the area in which the property is located?
Is the property located in a flood hazard zone?

. Are you aware of any drainage or flood problems affecting the property?

Are there any areas on the property which are designated as protected wetlands?

Are you aware of any encroachments, utility easements, boundary line disputes, or drainage or other
easements affecting the property?

Are there any water retention basins on the property or the adjacent properties?

Are you aware if any part of the property is being claimed by the State of New Jersey as land pres-
ently or formerly covered by tidal water (Riparian claim or lease grant)? Explain:

. Are you aware of any shared or common areas (for example, driveways, bridges, docks, walls, bulk-

heads, etc.) or maintenance agreements regarding the property?
Explain any “ves” answers to the preceding questions in this section:

. Do you have a survey of the property?

Have you received any written notification from any public agency or private concera informing yon that
the property is adversely affected, or may be adversely affected, by a condition that exists on a property in
the vicinity of this property? If “yes,” attach a copy of any such notice currently in your possession.
Are you aware of any condition that exists on any property in the vicinity which adversely affacts,
or has been identified as possibly adversely affecting, the quality or safety of the air, soil, water,
and/or physical structures present on this property? If “yes,” explain:

. Are you aware of any underground storage tanks {UST) or toxic substances now or previously pres-

ent on this property or adjacent property (structure or soil), such as polychlarinated biphenyl (PCR),
solvents, hydraulic {luid, petro-chemicals, hazardous wastes, pesticides, chromium, thorium, lead or
other hazardous substances in the soil? If “yes,” explain:

Are you aware if any underground storage tank has been tested?
(Attach a copy of each test report or closure certificate if available).

. Are you aware if the property has been tested for the presence of any other toxic substances, such

as lead-based paint, urea-formaldehyde foam insulation, asbestos-containing materials, or others?
(Attach copy of each test report if available).
If “yes™ to any of the above, explain:
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[ ] [ ] 82a. If “yes™ to any of the above, were any actions taken to correct the problem? Explain:

[ 1 [ 1 [ 1] 83. TIs the property in a designated Airport Safety Zone?

DEED RESTRICTIONS, SPECIAL DESIGNATIONS, HOMEOWNERS ASSOCIATION/CONDOMINIUMS AND CO-OPS

Yes No Unknown

I ] [ 1 B84.  Are you aware if the property is subject to any deed restrictions or other limitations on how it may
be used due to its being situated within a designated historic district, or a protected area like the
New Jersey Pinelands, or its being subject to similar legal authorities other than typical local zoning
ordinances?

[ 1 [ 1 85. Is the property part of a condominium or other common interest ownership plan?

[ 1 [ ] 85a. If 50, is the property subject to any covenants, conditions, or restrictions as a result of its being part
of a condominium or other form of commeon interest ownership?

[ 1 [ 1] 86. As the owner of the property, are you required to belong to a condominium association or homeown-
ers association, or other sirilar organization or property owners?

[ ] [ 1] 86a. If s0, what is the Association's name and telephone number?

[ 1] [ 1 [ 1 86b. If so, are there any dues or assessments involved?

If “yes,” how much?

[ 1 [ ] 87. Are you aware of any defect, damage, or problem with any common elements or common areas that
materially affects the property?

[ 1 [ 1 88. Are you aware of any condition or claim which may result in an increase in assessments or fees?

[ ] [ 1 [ ] 89. Since you purchased the property, have there been any changes to the rules or by-laws of the Asso-
ciation that impact the property?

90. Explain any “yes” answers you give in this section:

MISCELLANEOUS

Yes No Unknown

[ ] [ 1] 91. Are you aware of any existing or threatened legal action affecting the property or any condominium
or homeowners association to which you, as an owner, belong?

[ ] [ 1] 92. Are you aware of any vielations of Federal, State or local laws or regulations relating to this prop-
erty?

[ [ 1] 93. Are you aware of any zoning violations, encroachments on adjacent properties, non-conforming
uses, or set-back violations relating to this property? If so, please state whether the condition is pre-
existing non-conformanece to present day zoning or & violation to zening and/or land use laws.

[ 1] [ ] 94. Are you aware of any public improvement, condominium or homeowner association assessments
against the property that remain unpaid? Are you aware of any violations of zoning, housing, build-
ing, safety or fire ordinances that remain uncorrected?

[ 1] [ 1 [ 1] 95. Are there mortgages, encumbrances or liens on this property?

[ ] [ 1] 95a. Are you aware of any reason, including a defect in title, that weuld prevent you from conveying
clear title?

[ 1 [ 1] 96. Are you aware of any malerial defects o the property, dwelling, or fixtures which are not dis-
closed elsewhere on this form? (A defect is “material,” if a reasonable person would attach impot-
tance to its existence or non-existence in deciding whether or how to proceed in the transaction.)
If “yes,” explain:

[ ] [ ] 97. Other than water and sewer charges, utility and cable tv fees, your local property taxes, any special

assessments and any association dues or membership fees, are there any other fees that you pay on
an ongoing basis with respect to this property, such as garbage collection fees?
©8. Explain any other “yes™ answers you give in this section:
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RADON GAS Instructions to Owners

By law (N.J.8.A. 26:2D-73), a property owner who has had his or her properly tested or treated for radon gas may requirs that information
about such testing and treatment be kept confidential until the time that the owner and a buyer enter into a contract of sale, at which time
a copy of the test results and evidence of any subsequent mitigation or treatment shall be provided to the buyer. The law also provides that
ownets may waive, in writing, this right of confidentiality. As the owner(s) of this property, do you wish to waive this right?

Yes No

[] [ -
{Initials) (Tnitials)

I you responded “yes,” answer the following questions. If you responded “no,” proceed to the next section.

Yes No Unknown

[ 1 [ 1] 99. Are you aware if the property has heen tested for radon gas? (Attach a copy of each test report if
available.)

[ ] [ 1] 100. Are you aware if the property has been treated in an effort to mitigate the presence of radon gas? (If
“yes,” attach a copy of any evidence of such mitigation or treatment.)

[ 1 [ 1 101. Is radon remediation equipment now present in the property?

[ 1] [ 1 101a. If “yes,” is such equipment in good working order?

MAJOR APPLIANCES AND OTHER ITEMS

The terms of any final contract executed by the seller shall be controlling as to what appliances or other items, if any, shall be included
in the sale of the property. Which of the following items are present in the property? (For items that are not present, indicate “not ap-
plicable.”)

Yes No Urknown NA

[ 1] [ [ 1] 102, Eiectric Garage Door Opener
[ [ 1 102a. If “yes,” are they reversible? Number of Transmitters
[ [ ]

[ ]
L]

103. Smoke Deteciors
_ Battery __ Flectric  Both How many
__ Carbon Monoxide Detectors How many
__Location

[ ] [ ] [ ] 104. With regard to the above iterns, are you aware that any item is not in working order?

104a. It “yes,” identify each item that is not in working order or defective and explain the nature
of the problem:

[ 1 {1 [ ] 105. _ TIn-ground pool __ Above-ground pool __ Pool Heater _ Spa/Hot Tub
[ ] [ ] L1 [ 1] 105a. Were proper permits and approvals obtained?
[ ] [ ] [ ] 105b. Are you aware of any leaks or other defects with the filter or the walls or other structural or
mechanical components of the pool or spa/hot tub?
[ ] [ ] [ 1] 105¢. If an in-ground pool, are you aware of any water seeping behind the walls of the pool?
106. Indicate which of the following may be included in the sale? (Indicate Y for yes N for no.)
[ ] Refrigerator
[ 1Range
[ ] Microwave Qven
[ ] Dishwasher
[ ] Trash Compactor
[ T Garbage Dispasal
[ 1In-Ground Sprinkler System
[ ] Central Vacuwm System
I ] Security System
I ] Washer
[ ] Dryer
[ ] Intercom
{ 1Other
[ ] [ 1 [ 1] 107. Of those that may be included, is each in working order?
If “ne,” identify each item not in working order, explain the nature of the problem:




ACKNOWLEDGMENT OF SELLER

The undersigned Seller affirms that the information set forth in this Disclosure Statement is accurate and complete to the best of Seller's
knowledge, but is not a warranty as to the condition of the Property. Seller hereby authorizes the real estate brokerage firm representing
or assisting the seller to provide this Disclosure Statement to all prospective buyers of the Property, and to other real estate agents. Seller
alone is the source of all information contained in this statement. If the Seller relied upen any credible representations of another, the
Seller should state the name(s) of the persan(s) who made the representation(s) and describe the information that was relied upon.

SELLER DATE
John Smith
SELLER DATE

EXECUTOR, ADMINISTRATOR, TRUSTEE
{f applicable} The undersigned has never occupied the property and lacks the personal knowledge necessary to complete this Disclosure
Statement.

DATE

DATE

RECEIPT AND ACKNOWLEDGMENT BY PROSPECTIVE BUYER

The undersigned Prospective Buyer acknowledges receipt of this Disclosure Statement prior 1o signing a Contract of Sale pertaining to
this Property. Prospective Buyer acknowledges that this Disclosure Statement is not a warranty by Seller and that it is Prospective Buyer's
responsibility to satisfy himself or herself as to the condition of the Property. Prospective Buyer acknowledges that the Property may be
inspected by qualified professionals, at Prospective Buyer's expense, to determine the actual condition of the Property. Prospective Buyer
further acknowledges that this form is intended to provide information relating to the candition of the land, structures, major systems and
amlenities, if any, included in the sale. This form dees not address local conditions which may affect a purchaser’s use and enjoyment of
the property such as noise, oders, traffic volume, etc. Prospective Buyer acknowledges that they may independently investigate such local
conditions before entering into a binding contract to purchase the property, Prospective Buyer acknowledges that he or she understands
that the visual mspection performed by the Seller’s real estate broker/broker-salesperson/salesperson does not constitute a professional
home inspection as performed by a licensed home inspector.

PROSPECTIVE BUYER DATE

PROSPECTIVE BUYER DATE
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ACKNOWLEDGMENT OF REAL ESTATE BROKER/BROKER-SALESPERSON/SALESPERSON

The undersigned Seller's real estate hroker/broker-salesperson/salesperson acknowledges receipt of the Property Disclosure Statement
form and that the information contained in the form was provided by the Seller.

The Seller's real estate broker/broker-salesperson/salesperson also confirms that he or she visually inspected the property with reason-
able diligence fo ascertain the aceuracy of the information disclosed by the seller, prior to providing a copy of the praperty disclosure
statement to the buyer.

The Prospective Buyer's real estate broker/broker-salesperson/salegperson also acknowledges receipt of the Property Disclosure State-
ment form for the purpose of providing it to the Prospective Buyer.

SELLER'S REAL ESTATE BROKER/ DATE
BROKER-SALESPERSON/SALESPERSON:

PROSPECTIVE BUYER'S REAL ESTATE BROKER/ DATE
BROKER-SALESPERSON/SALESPERSON:
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